
Sales team sells budget but makes no money? Graham Foster is the originator of
‘MoneyMath’© the innovative system that has made him an international expert
on Selling for Corporate Profitability, Sales Margin, and Selling Value not just
Price. His Awesome Customer Service concepts keep those profits sustained.

Author of "The Power of Positive Profits" 2007(John Wiley NJ), "Where the rubber
meets the road: SERVICE!" (Insight KY 2006). CEO at age 35, he has managed
companies from $250M to $1500M and has a Sales/Profit presentation that will
literally change ANY size bottom line. Graham Foster shares easy-to-implement,
proven strategies that have been refined in over 3,650 high energy presentations
worldwide in 202 cities in 44 Countries on 5 Continents. He guarantees each
audience member will take one or more important profit concepts away.

Graham Foster has shared his totally unique ‘MoneyMath’© based profit-improving
ideas with over 200 corporations. Many clients are the ‘Who’s Who’ in
international business including American Fence Association, Performance Food
Group, Merchants Metals, BMW, Carrier, Otis, Mercedes Benz, Johnson & Johnson,
Chubb, Tandy/RadioShack, Fresenius Medical, Exxon, Baxter Healthcare, Foseco
Chemicals, Hobart Food Equipment, Solatube Dealers, Terumo Medical, National
Agrimarketing, United Motor Coach Association, Trailways and Association of Wall
& Ceiling Industries....

Graham has been the CEO of three major companies; marketing director of an
international electronics company & global transport & logistics company. Graham
Foster appeared on Good Morning America regarding his profit book and presents
keynote addresses to corporate conferences, public seminars, and in-house wo...
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